Business of

Enterprising Etiquette

Come, celebrate this evening at

iernd

RISTCRANTE ITALIANO
419 Main Street, Cedar Falls, IA

Saturday

November 6
Starting at 5 PM

Enjoy a gourmet meal with wine and
special people as professional
developers share techniques you can
use for social confidence.

A $149 Value

Special Price of $89

if reserved by 10/17/2010—Reg. $119
Groups of 6+ receive a 10% discount

Special recognition and a portion of the proceeds

Cedar Valley Hospice

will be direct to Cedar Valley Hospice
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S REASONS YOU

MUST ATTEND

Increase Personal Confidence
Develop Enhanced Social Grace

Fun & Enjoyment

Enhanced Business Success
REWARDS... discounts on support ma-
terials & door prizes valued at over
$2,000

A Life-Changing Event!

Reserve your seat now... limited space

available. Increase your chances of

winning by (1) reserving by 10/17 &
(2) becoming a friend on

RESERVE NOW AT
WWW.BUSINESS-FINESSE.COM

Saturday, November 6

Your $100,000 opportunity
is closer than you think!

Business Finesse

The art of Confidence for personal
and business success!

HTTP://WWW.BUSINESS-FINESSE.COM
Email: Success@Business-Finesse.com

Develop your CONFIDENCE

and SOCIAL GRACES
for Personal SUCCESS
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http://www.business-finesse.com/
http://my-verona.com/

Igss of Enterprisig Efiquett

Graceful
.I:etw.orklng W|thI Professional

Like Minded People Development
For Your Success

4 . o Develop graceful networking

Personal 8”3’”388 The Art of Wine techniques _ _
Development for Tasting, Selecting + Learn wine selection & serving

) ’ . strategies
Social Grace F[Mgge and Servmg « Confidently greet & introduction
approaches

o Conversation tips for graceful

Personal Confidence, ! i _
small talk in every situation

Enhanced Business Sales, New Job,
Promotion or to Build Relationships

Enj Oy Fine Din|ng conﬁdent “My business is doing well, but as a small
- o business owner, I struggle with my
overa G oumet CO nversation in confidence. This is especially true when 1
5 : make sales calls or work closely with an
M €d I eve ry S Ituation important potential customer. Enterprising

Etiquette is just what I need!”
Small Business Professional

onfidence

Celebrate Personal




